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	COURSE:  BUS485-D100
TITLE:        Negotiations and Conflict Management
TIME:        Thursday, 11:30pm – 2:20pm
ROOM:     TBD
	SEMESTER:      Summer 2025
INSTRUCTOR: Ulrich Paschen
Office:               Zoom
email:                upaschen@sfu.ca




Prerequisites:	Refer to calendar
Required Text:	Lewicki, R., Barry, B., Saunders, D. Tasa, K (2020): 
Essentials of Negotiation, 4th Canadian Edition
ISBN 13: 978-1-26-006587-9

Other readings will be assigned by the instructor during the course

Course Website:	https://canvas.sfu.ca



Course Objectives: 
Negotiation is the art and science of solving conflicts and securing agreements between two or more parties that are interdependent and who are seeking to maximize their outcomes. The purpose of this course is to understand the theory and processes of negotiation as it is practiced in a variety of settings. 

The course will allow participants the opportunity to develop these skills experientially and to understand negotiation in useful analytical frameworks. 


	[bookmark: _Hlk60665843]Evaluation
	Individual
	Group
	Total

	[bookmark: _GoBack]Weekly Quizzes
	24%
	-
	24%

	In-Class Negotiations & Learning Activities
	26%
	-
	26%

	Reflective Journal
	25%
	-
	25%

	Team Negotiations 
	
	25%
	25%

	Total
	75%
	25%
	100%
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